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Business enabler for SME logistics providers

At a time when many logistics 
service providers are downsizing 
their businesses, newly formed 
e-global Logistics Network (eGLN) 
is launching e-commerce driven 
solutions to help reduce costs, 
boost revenues and improve 
sales effectiveness enabling eGLN 
members, partners and customers 
to develop new opportunities during 
the global downturn.

eGLN is an e-commerce driven group 
of professional services companies 
providing on-demand software-as-
a-service (SaaS) cloud computing 
solutions and mobile business 
applications. 

Members provide consulting, supply 
chain, enterprise sales, channel  
sales and worldwide logistics 
and supply chain services. eGLN 
also provides global companies 

with web based marketing, sales 
effectiveness, lead generation, 
pipeline development and demand 
chain management. 

“e-global Logistics Network is 
being launched to provide SME 
logistics companies the opportunity 
to immediately improve their 
competitiveness,” said Steve Russell, 
president of eGLN. A 25-year 
software and logistics industry 
veteran, Russell was previously Asia 
Pacific chief of Salesforce.com, and 
EVP of Global Sales at EGL. 

“In these tough times it is critical 
to find innovative ways to boost 
sales, reduce costs and leverage the 
partner community to add profits 
to the bottom line. More and more 
customers insist their supply chain 
partners provide scalable web-based 
services,” he added. 

[ e-global Logistics Network provides SME 
logistics companies the opportunity to 
immediately improve their competitiveness, says 
founder Steve Russell. ]

CoGri (Asia Pacific) is the new 
name for the company formerly 
known as Concrete Grinding (Asia 
Pacific). Headquartered in Singapore, 
CoGri has been involved in providing 
high tolerance superflat warehouse 
floors in Asia since 1994. 

The company was founded on the 
back of a laser grinding project when  
Kevin Dare brought his new machine 
to Singapore to upgrade a VNA floor 
built by Colin Thoms.  That first 

Concrete Grinding Becomes CoGri

project led to the incorporation of 
Concrete Grinding (Asia Pacific).   In 
2001 the company branched into 
construction of direct finish superflat 
floors, with installations in Korea, 
China, Thailand, and Singapore. 
Other services include wire guidance 
installation, joint repairs and bolt 
removal,   

“Laser grinding remains one of our 
core services, but the construction 
side is a larger part of our business. 

We have found that people perceive 
us only as a grinding company 
simply because of our name.   

“The change to CoGri (Asia Pacific) 
gives us a better opportunity to 
market our suite of services and 
aligns us with the CoGri Group 
Branding.  

“And we also have a new email 
address: info@cogriasia.com,” said 
general manager Gary Curtis. 

Kewill-IPACS takes on new identity

The renaming of global trade 
management and logistics 
software provider Kewill-IPACS 
to Kewill signals the completion 
of the integration between the 
two companies, Kewill and IPACS, 
following the merger which took 
place in February 2007.

The integration of the business was 
undertaken in a number of stages 
over the last two years to ensure 
continuity of service and expanded 

opportunity for our Asia-Pacific 
customers through Kewill’s broader 
product set and global presence. 

Now, as part of the “One-Kewill” 
strategy, all Kewill-IPACS Asia Pacific 
operations will operate under the 
following names:  Singapore: Kewill 
Pte Ltd;  Hong Kong: Kewill Ltd; 
Shanghai: Kewill Co Ltd. 

Patrick Chua, chief operating officer 
of Asia-Pacific, said: “The past two 

years of integration with Kewill has 
enabled our customers and business 
partners to be more aware of the 
global solutions and expertise that 
we bring to this region. 

“We believe the continued 
progression with our One-Kewill 
strategy will further enhance our 
customers’ confidence that they are 
partnering with one of the leading 
IT solution providers in the global 
trade and logistics industry.” 




